
Watch out! 
If something looks too good to be      

true it probably is.
More and more scammers are out 
there trying to get something for nothing 
and the sad fact is that it is often the 
elderly who fall for their tricks. 

This has come to home to me in the 
last couple of years as my mother has 
fallen foul of one dodgy scam after 
another. First it was buying stuff she did 
not need at inflated prices, meaning she 
would be put into a draw and win money. 

Then she was bombarded by letters 
saying she had won prizes of thousands of 
pounds and all she needed to do was send 
£50 administration fees. 

Now neither of these sound like they 
would be that serious but when you are 
talking about multiple instances it soon 
adds up. We discovered that she had sent 
more than £1500 to these criminals.

But the worst individual instance was 
recently when she was apparently called 
by the Canadian lottery who needed 
£4900 in tax before they could release 
her third prize of £265k! 

It seems that however much we tell 
her about scammers, and how all of these 
schemes are bogus, she just does not 
seem to take it in. I think the trouble is 
that these scammers are so persuasive 
that they suspend their victims' disbelief.

But it is not just the elderly who fall 
foul of con artists. It can be anyone who 
is a little bit vulnerable, or is going 
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Note from the editor
Welcome to Bright Business Bulletin the 
newsletter brought to you by Bevan Financial 
Management Ltd. The aim of the newsletter is 
to bring you interesting and relevant content 
on a monthly basis. 

Speaking of (I hope) interesting and 
relevant content my new book Bright 
Business Money is now available on 
Amazon, Kindle and the iBook store. It’s 
all about helping business owners to 
master their finances so they can achieve 
the success they deserve.

Also a reminder that my app is available to 
download on Apple and Andriod - just search 
Fiona Bevan in the store.

Pooh quote of the month
Each month we look for inspiration from that 

great business guru, Winnie 
the Pooh. 

Pooh made his mark in the 
100 Acre Wood and 
achieved world domination 
through his clever 
partnering of Disney 
(although my husband              
thinks he sold out!). 

“When we asked Pooh what the opposite of an 
Introduction was, he said “The what of a 
what?” which didn’t help us as much as we had 
hoped, but luckily Owl kept his head and and 
told us the Opposite of an Introduction was a 
Contradiction”
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through a hard time, or is just unwary. 
This can apply to business people as well. 

Phishing scams can be as much a 
problem for small businesses as for 
individuals and can lead to your banking 
information falling into criminal hands.

However, the most dangerous scam is 
where a fraudster contacts a business 
pretending to be a supplier. They inform 
the company that there payment details 
have changed and the unsuspecting 
business owner/employee amends the 
supplier payment details on their system 
so that any payments go to the scammer 
and not the supplier.

The moral of all this is that we must be 
extra vigilant, and unfortunately, become 
ultra suspicious. We need to help our more 
vulnerable family members and friends to 
understand that you don't get something 
for nothing these days (if you ever did).



Ask Jenny

Jenny is our financial agony aunt and is here 
to answer your questions.

Anthony asks: “We are making very good 
profits but our bank balance does not seem 
to be as high as we would expect. What 
might be the reason for this?”

Jenny says: “There are several reasons why 
profits do not turn into cash in your bank 
account. The main three are:

1. Money owed to you by your customers. 
Sales you have made to your customers will 
impact on your profitability. However, unless 
you have converted the sales into cash, your 
bank balance will be lower than your sales 
would suggest. 

2. Equipment you have purchased. If you 
have bought equipment (vehicles, plant and 
machinery, office equipment etc.) and paid 
for it with cash you will have a lower bank 
balance. Your profitability will not be reduced 
by the full amount of the purchase because 
your accountant will spread the cost over the 
months you will be using it (called 
depreciation). So, your profit might be 
reduced by 1/36 of the value of the purchase, 
whilst your bank will be reduced by the full 
amount.

3. Payments to you. Dividends and 
drawings are generally not shown as part of 
the profit and loss of a business. This means 
that any such payments will reduce the cash 
in your bank without necessarily reducing 
your profitability.

Other factors will include the impact of VAT 
and supplier payments, but these are the 
three key things to look out for.”

Our community

Partner of the month - John Beynon, Lightside Financial

Rarely, but unfortunately less so in these recessionary times, a business finds itself in a position 
where the owner fears that they may need to shut up shop. There is no one better to go to , to 
discuss options and to help make any outcome as stress-free as possible,  than John. It may be 
that the situation is not as dark as the owner fears and they have more options than they 
thought, or it may be they have reached the end of the road, in which case John will hold their 
hand throughout the process. www.lightsidefinancial.com
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Michael’s Minutes

If you find yourself getting 
stressed at work taking a 
15-20 minute brisk walk 
around the block will help. 
You will return calmer and 
better equipped to deal with 
the issue causing your stress.

Dates for your diary

Curious Conversations

Each month Curious Conversations on the 
2nd Monday of the month starting at 
5.30pm. It is generally at Bordeaux Quay, 
Bristol although in certain months the venue 
changes - for example in August it is often in 
Julian's field! If you want to meet some 
excellent peeps who are genuinely interested 
in helping each other Curious Conversations 
is for you.

Fiona is my lovely compliance and tax 
accountant and keeps me on the straight 
and narrow.

It is important to have someone who 
proactively helps with these issues as the 
tax landscape is continually changing as the 
Chancellor attempts to balance the books.

Just a reminder that from this month 
there will changes in the income tax 
business owners will have to pay on their 
dividends, which means that we will have 
to pay an extra 7.5% on dividends over 
£5000 per annum.

This means that if you pay yourself just 
under the higher rate threashold with a 
mixture of your £11k tax free allowance 
and the rest as dividends, you could be 
paying an extra £2k in tax  - boo!!

www.grant-jonesaccountancy.com

A special 
thanks to…

Fiona Jones of 
Grant Jones 

Accountancy

Back issues

If you have missed any prior issues of 
Bright Business Bulletin and wish to down 
load a copy you can now do so from my 
website: 
www.fionabevanfinancialmanagement.co.uk
Just click on the Bright Business Bulletin 
button.

I just love the GoodCall Phone Fairies. 
They answer my phones in a grown-up, 
warm, cheerful, approachable, unflappable, 
professional and intelligent way.

Jayne Doutch has built the business by 
forming a team who are expert at 
representing customers and  answering 
customer calls

This means clients don't miss new 
business opportunities and allows clients to 
get on with the stuff that only they can do, 
that pays them the most money and gives 
them the most satisfaction. 

GoodCall clients range from surgeons to 
solicitors, accountants to architects and 
builders to welders. 

Jane Gotto is client of GoodCall and says: 
"GoodCall gives me the freedom to work at 
what is important in my business…Happy 
Customer!" And I couldn’t agree more!

So, if you fancy some fairy dust in your 
business contact Jayne on 0845 8620094 or 
office@agoodcall.co.uk


