
2016 is a leap year, which means an 
extra day this year to fill with 

something special!  
Once every four years we are given a 
‘present’. An extra day in the year. If you 
can get all you need to do in the usual 
365 days, surely the extra day is a bonus!

So, have you thought about how you 
are gong to spend your present? If you 
are a business owner you should be 
flexible enough to use it well.

Afterall it would be a shame to just let 
the opportunity go by to spend this day 
doing something special or different. 

February 29th is a Monday so you could 
treat it as an extra bank holiday and take 
a long weekend trip somewhere you have 
been meaning to go to, but not yet 
managed to visit.

Alternatively you could ‘save’ the day 
until the summer and use the day to 
recharge your batteries with a trip to the 
coast.

If you want 2016 to be the year you 
make really great strides with your 
business, you need to plan how 
you are going to do it. If you never 
seem to find time to do the 
planning perhaps this would be a 
good use of your bonus day.

I think the key is to do something 
you would not usually have time to 
do, or something you long to do 
more of.

For me, the bonus day will be a 
great opportunity to do more of 
what I love. 

I cannot think of anything better 
than getting out into the British
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Note from the editor
Welcome to Bright Business Bulletin the 
newsletter brought to you by Bevan Financial 
Management Ltd. The aim of the newsletter is 
to bring you interesting and relevant content 
on a monthly basis. 

Speaking of (I hope) interesting and 
relevant content my new book Bright 
Business Money is now available on 
Amazon, Kindle and the iBook store. It’s 
all about helping business owners to 
master their finances so they can achieve 
the success they deserve.

Also a reminder that my app is available to 
download on Apple and Andriod - just search 
Fiona Bevan in the store.

Pooh quote of the month
Each month we look for inspiration from that 

great business guru, Winnie 
the Pooh. 

Pooh made his mark in the 
100 Acre Wood and 
achieved world domination 
through his clever 
partnering of Disney 
(although my husband              
thinks he sold out!). 

Sometimes it is nice to have someone in your 
pocket who can help with the figures:

“Piglet is so small that he slips into a pocket 
where it is very comfortable to feel him when 
you are not quite sure whether twice 7 is 12 or 
22”.

What’s your plan 
for your bonus day?

countryside with my family and/or friends 
and going for a good old stomp.

But to make the day special - afterall it 
is a present - I plan to walk somewhere I 
have never been to before.

Where exactly that will be I have not yet 
decided It will be somewhere lovely and 
with only the best company. Obviously if it 
could be rounded off with a stonkingly 
good cream tea so much the better!

Wouldn’t it be great if we all came away 
from 2016 feeling we had used our bonus 
day well? 

Now as my husband Jeff has pointed 
out if you are employed you don’t get an 
extra day of holiday. But I think he is 
missing the point.

The concept of a bonus day is more 
about your state of mind and about 
making the best out of opportunities - you 
just have to be a little creative!
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Ask Jenny

Jenny is our financial agony aunt and is here 
to answer your questions.

Naomi asks: "My business is very busy all 
the time but, after I have paid all my 
business bills, I don't have enough left to pay 
myself the salary I need".

Jenny says: "The problem you have is that 
you are not charging enough. Many small 
business owners price their products and 
services too cheaply because it is easier to 
sell cheap.

However, businesses can only survive if 
they can match the profit they earn with the 
owners need to fund their personal lifestyle.

Pricing more effectively means looking at 
your customer base and asking if yourself if 
your current customers can, and will, pay 
more for your product or service. If so, put 
your prices up! But make sure you explain to 
your customers why you need to do so and 
are on board.

If your current customers will not pay 
more you need to re-think your business. 
This may mean moving your offer to higher 
value products or services in a considered 
way.

Or it may mean, offering the same product 
or service but to a different customer base 
i.e. one which values what you do and are 
prepared to spend more money on it.

Whatever the outcome of your re-think, 
doing nothing is not an option.

To find out more about pricing you can 
download free written and audio guides from 
fionabevanfinanicalmanagement.co.uk/
guides.php.”

Our community

Partner of the month - Clive Hall-Tomkin

Clive does all the accounting bits I don't touch - tax, compliance, audit and company 
secretarial. He does a great job for clients because he is interested in them and their 
business. I know I can rely on Clive to give my clients sound advice to keep them on the 
straight and narrow (as you would expect from any Chartered accountant), in a way which 
is fun and interesting (which you expect but don't always get from other Chartered 
accountants). clive@maxwellsaccountants.co.uk.
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Featured 
business …
Ovation 
Finance

Michael’s Minutes

February is often a dull, dank 
month but can have some 
glorious, sunny days. If you 
work for yourself give 
yourself permission to build a 
brisk walk into your day to 
make the most of them.

Dates for your diary

Good Vibrations
Each month Good Vibrations is on the 2nd 
Monday of the month starting at 5.30pm. It 
is generally at the Cozy Club or Bordeaux 
Quay, Bristol although in certain months the 
venue changes - for example in August it is 
Julian's field! If you want to meet some 
excellent peeps who are genuinely interested 
in helping each other Good Vibrations is for 
you.

A l l c o m p a n i e s , b u t p a r t i c u l a r l y 
professional service companies, rely on 
referrals. So it is great when another 
professional actively refers a client that 
needs exactly the type of work you are 
looking for.

Lizzie James from LJAssist passed on one 
such referral. Lizzie helps her clients in a 
variety of ways from: helping them  
develop a business development strategy; 
nabling special projects; creating leads and 
opening doors; helping clients raise funds.

Lizzie herself is well respected and liked by 
her clients so it is great to have someone of 
her reputation referring my business. 
Thanks so much Lizzie!

www.ljassist.co.uk
 

A special 
thanks to…

Lizzie 
James 

Back issues

If you have missed any prior issues of 
Bright Business Bulletin and wish to down 
load a copy you can now do so from my 
website: 
www.fionabevanfinancialmanagement.co.uk
Just click on the Bright Business Bulletin 
button.

Ovation Finance is an IFA firm with a 
difference. The name comes from a type of 
guitar. This fact alone gives you some idea 
that their approach is more ‘enlightened’ 
than that of your usual IFA firm that just 
wants to sell you products.

Set up in 1998 Ovation prides itself on 
providing lifelong financial advice. Chris and 
his lovely team have helped a great many 
people achieve their objectives - clients 
that are still with Ovation today.

What makes Ovation stand out even 
more from the crowd is that Chris is a 
qualified coach. This means that he can 
look at your aspirations for your business in 
terms of your personal financial goals. 

With the current turmoil in the financial 
markets, and the need for us all to plan for 
our own pension security, it is more 
important than ever to have sound and 
professional financial advice.

To find out more about Ovation go to 
www.ovationfinance.co.uk


